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Abstract:  In India, microfinance is generally understood but not clearly defined. For instance, if an SHG 
gives a loan for an economic activity, it is seen as microfinance. But if a commercial bank gives a similar 
loan, it is unlikely that it would be treated as microfinance. With financial inclusion emerging as a major 
policy objective in the country, Microfinance has occupied centre stage as a promising conduit for 
extending financial services to unbanked sections of population. At the same time, practices followed by 
certain lenders have subjected the sector to greater scrutiny and need for stricter regulation.  
The principle Objective of this study is to whether the loans made available through Microfinance are 
useful for the purpose of occupation and whether the income levels, standard living and nutrition has 
increased or not. This study draws the effective result from the study conducted at selected villages of 
Ranga Reddy district of then Andhra Pradesh state. 
Keywords: Micro Finance, SHG, Loans, Standard of Living, Utilisation of Loan Amount 
I. INTRODUCTION 
Microfinance is usually understood to entail the 
provision of financial services to micro-
entrepreneurs and small businesses, which lack 
access to banking and related services due to the 
high transaction costs associated with serving these 
client categories. The two main mechanisms for the 
delivery of financial services to such clients are (1) 
relationship-based banking for individual 
entrepreneurs and small businesses; and (2) group-
based models, where several entrepreneurs come 
together to apply for loans and other services as a 
group. 
In some regions, for example Southern Africa, 
microfinance is used to describe the supply of 
financial services to low-income employees, which 
however is closer to the retail finance model 
prevalent in mainstream banking. 
For some, microfinance is a movement whose 
object is "a world in which as many poor and near-
poor households as possible have permanent access 
to an appropriate range of high quality financial 
services, including not just credit but 
also savings, insurance, and fund transfers."Many 
of those who promote microfinance generally 
believe that such access will help poor people out 
of poverty. For others, microfinance is a way to 
promote economic development, employment and 
growth through the support of micro-entrepreneurs 
and small businesses. 
Microfinance is a broad category of services, which 
includes microcredit. Microcredit is provision of 
credit services to poor clients. Although 
microcredit is one of the aspects of microfinance, 
conflation of the two terms is endemic in public 
discourse. Critics often attack microcredit while 
referring to it indiscriminately as either 
'microcredit' or 'microfinance'. Due to the broad 
range of microfinance services, it is difficult to 
assess impact, and very few studies have tried to 
assess its full impact.
 
In developing economies and particularly in the 
rural areas, many activities that would be classified 
in the developed world as financial are 
not monetized: that is, money is not used to carry 
them out. Almost by definition, poor people have 
very little money. But circumstances often arise in 
their lives in which they need money or the things 
money can buy. 
Fig 1: Types of Microfinance used by poor people: 
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Regulation 
To reach large numbers of people, microfinance 
must eventually move into institutions that are 
licensed and supervised by a country’s financial 
authorities.  A licensed institution can offer deposit 
services to its clients (to enable them to save) and 
thereby also have additional funds for on-lending at 
a generally lower cost than an unlicensed MFI 
would need to incur.  Because microfinance is 
different from conventional banking, the banking 
laws and regulations of most countries are 
gradually being adjusted to accommodate licensed 
microfinance.   
Microfinance Regulation refers to the set of legal 
rules that apply to microfinance. Supervision is the 
process of enforcing compliance with those rules. 
Financial service providers that take deposits need 
prudential regulation. This type of regulation 
protects their financial soundness and reduces the 
chances of their losing small depositors’ money.  
Prudential regulation – which mandates, for 
instance, capital-adequacy requirements and rules 
for provisioning for loan losses– is relatively 
difficult, intrusive, and expensive because it 
involves understanding and protecting the core 
health of an institution. Non-prudential rules – such 
as the screening out of unsuitable owners/managers 
or requiring transparent reporting and disclosure – 
tend to be easier to administer because 
governments do not have to take responsibility for 
the financial soundness of the organization.   
Microfinance needs different treatment from 
normal banking primarily because microfinance 
assets consist of many small, uncollateralized (that 
is, unguaranteed) loans. Areas of regulation that 
typically require adjustment include the relaxation 
of unsecured lending limits, tightening (if 
necessary) of capital-adequacy ratios, stricter rules 
for provisioning for loan losses and lower 
minimum capital requirements since MFIs are 
generally smaller institutions than banks or non-
microfinance NBFCs.  
India is a relatively unique case when it comes to 
microfinance regulation and supervision. It is not 
only its size that makes it very different from other 
countries. The involvement of the commercial 
banks in the financing of the MFIs is much stronger 
in India than anywhere else.   This was facilitated 
by the advent of microfinance rating and the central 
bank’s circular recognizing wholesale lending by 
banks to MFIs as part of their priority sector 
lending requirement (40% of all loans).  This has 
stimulated and accelerated the transformation of 
NGO MFIs to non-bank finance companies 
(NBFCs) since banks are more comfortable with 
the latter institutional form.   The result is that there 
is de facto regulation of microfinance institutions 
through the central bank.  However, since the RBI 
has not recognized microfinance NBFCs as a 
separate category, it cannot create the separate 
prudential and non-prudential regulations that 
would facilitate the provision of microfinance 
services and safeguard micro-clients.  Thus, 
unrated NBFCs are not allowed to offer deposit 
services limiting the financial inclusion of 
microfinance clients to the single dimension of 
credit. 
The central (federal) government of India initiated 
the Microfinance Bill and it was presented to the 
previous Parliament in 2007.  The provisions of the 
bill include Societies and Trusts and provide them 
with the legal sanction to accept deposits from their 
borrowers.  The Bill, however, excludes NBFCs 
and not-for-profit companies (Section 25 
companies) since these are regulated by the central 
bank.  Yet, such companies form the bulk (75%) of 
the microfinance sector in terms of outreach and 
loan outstanding. As a result, a large proportion of 
microfinance clients will continue to be denied the 
deposit service even if the microfinance bill is 
passed.    
Working of Micro Finance 
Under the microfinance programme, loans are 
extended to the ‘Self Help Groups (SHG)’ who 
pools a part of their income into a common fund 
from which they can borrow. The members of the 
group decide on the minimum amount of deposit 
which ranges from Rs 20 to Rs 100 per month 
depending upon the size of the group. The group 
funds are deposited with a Micro Finance 
Institution (MFI) against which they usually lend 
(The deposits are usually placed with a bank by the 
MFI) at a credit deposit ratio of 4:1 but the ratio 
improves with account performance record i.e. 
prompt repayment of loans. The group funds are 
the way ‘micro savings’ are enforced, though it 
may seem like collateral. The loan ticket sizes are 
usually Rs 2000/- to Rs 15,000/- 
The MFIs stress on asset creation by the SHGs and 
extend loans for production and provides training 
for the same. If any member needs credit beyond 
the stipulated limits they are allowed to draw from 
group funds and the amount is settled in the 
periodic (monthly) group meetings. SHGs 
consisting of poor members with identical 
socioeconomic backgrounds are usually more 
sensitive to the credit needs of the poor. 
Though loan repayment is a joint liability of the 
group but, in reality, individual liability is stressed 
upon. Maintaining group reputation leads to the 
application of tremendous peer pressure. 
Loans obtained from MFIs are utilized in 
agriculture and small businesses. Independent 
incomes and modest savings have made women 
self confident and helped them to fight poverty and 
exploitation. 
   G. Sabitha* et al. 
  (IJITR) INTERNATIONAL JOURNAL OF INNOVATIVE TECHNOLOGY AND RESEARCH 
Volume No.4, Issue No.2, February - March 2016, 2800 – 2808. 
2320 –5547 @ 2013-2016 http://www.ijitr.com All rights Reserved.  Page | 2802 
 
Micro Finance in Ranga Reddy District 
In Ranga Reddy District, Micro Finance is 
forwarded through banks and groups. Some of 
them are discussed below. 
1.4.1 DWCRA 
Development of Women and Children in Rural 
Areas (DWCRA) 
 The special scheme for Development of 
Women and Children in Rural Areas 
(DWCRA) aims at strengthening the gender 
component of IRDP. 
 It was started in the year 1982-83, on a pilot 
basis, in 50 districts and has now been 
extended to all the districts of the country. 
 DWCRA is directed at improving the living 
conditions of women and, thereby, of children 
through the provision of opportunities for 
self-employment and access to basic social 
services. 
1.4.1.1 Strategy: 
i. The main strategy adopted under this 
programme is to facilitate access for poor 
women to employment, skill up gradation, 
training, credit and other support services so 
that the DWCRA women as a group can take 
up income generating activities for 
supplementing their incomes. 
ii. It seeks to encourage collective action in the 
form of group activities that are known to 
work better and are more sustainable than the 
individual effort. It encourages the habit of 
thrift and credit among poor rural women to 
make them self-reliant. 
iii. The programme also envisages that this target 
group would be the focus for convergence of 
other services like family welfare, health care, 
nutrition, education, childcare, safe drinking 
water, sanitation and shelter to improve the 
welfare and quality of life of the family and 
the community. 
1.4.1.2. Expenditure under Eighth Plan 
i. Since the inception of the scheme till 1996-97, 
1,87,918 DWCRA groups were formed at an 
expenditure of Rs.248.95 crore, covering 
30,39,383 rural women. 
ii. It was in the Eighth Plan that DWCRA 
received a fillip with the Government taking 
several initiatives to strengthen the 
programme. These include, among others, 
extending its coverage to all the districts of 
the country, increasing the revolving fund 
from Rs.15000 to Rs.25000, permitting the 
formation of smaller DWCRA groups in 
difficult terrain and remote areas, and 
permitting operation of joint accounts by the 
group organizer and another member of the 
group elected as treasurer of the group rather 
than the Gram Sevikas and the group 
organizer, so as to facilitate the DWCRA 
groups in managing their own affairs. 
iii. The Child Care Activities (CCA) component 
was introduced in the DWCRA programme in 
1995-96 with the objective of providing child 
care services for the children of DWCRA 
women. Similarly the Information, Education 
and Communication (IEC) component was 
introduced to generate awareness among rural 
women about the development programmes 
being implemented for their upliftment and 
welfare. 
iv. The Eighth Plan also saw the extension of the 
Community Based Convergent Services 
(CBCS), a component of DWCRA, to 141 
districts of the country. 
1.4.1.3 DWCRA – The Case of then Andhra 
Pradesh (Telangana and AP) 
Strategy adopted for formation of sustainable 
DWCRA groups had the following salient features: 
Thrift and Credit groups to be formulated to 
develop the group dynamics, cohesion and 
homogeneity among the members. Savings 
provided the entry point for poor women to come 
together through a Self-Help mechanism. 
Democratically managed groups with collective 
decision-making. Sustainable income generating 
activities with access to credit under the Integrated 
Rural Development Programme (IRDP) and to 
training facilities. 
i. Total Literacy Campaign (TLC), Kalajatha, 
and multimedia publicity campaign through 
All India Radio (AIR). Doordarshan and print 
media, involvement of youth leaders, mahila 
mandals, voluntary organizations and 
Government functionaries created awareness 
and contributed to the process of social 
mobilization 
ii. In the implementation of DWCRA, some 
States like Andhra Pradesh, Kerala, Tripura 
and Gujarat have performed very well while 
in other States, the performance and impact of 
DWCRA has been relatively poor. In Andhra 
Pradesh, in particular, several successful 
DWCRA groups have been formed and this 
has led to the empowerment of women in 
decision-making on various social aspects that 
impinge on their daily life. 
iii. The ranges of activities pursued by these 
groups are also fairly diverse. Some have 
started mini banks and have, thereby, reduced 
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their dependence on the moneylenders. Other 
groups are managing lands taken on lease. 
Quite a few have formed mini transport 
companies, having acquired autos, LCVs etc. 
on bank loans.The success of this programme 
has been attributed to two major catalysts 
namely, adult literacy among women and its 
culmination into a women’s movement and 
close involvement of the NGOs. There is a 
need to evolve an institutional mechanism for 
replicating the successful DWCRA groups 
throughout the country. 
1.4.1.4. PODUPULAKSHMI – Pride of Nellore 
Women’- a success story. 
As a sequel to the Total Literacy Campaign & anti-
arrack agitation, `PODUPULAKSHMI’ (Podupu 
means saving, Lakshmi – Goddess of Wealth) was 
started by two lakh women organized into 7000 
small thrift groups of 20-30 members. They saved 
Rs.8.00 crore in four years. 
The district administration provided the 
`PODUPULAKSHMI’ movement with the initial 
support and acted as a facilitator. Volunteers, 
animators, trainers and instructors in the Total 
Literacy Campaign acted as PODUPULAKSHMI 
organizers. 
Once PODUPULAKSHMI groups reached a level 
of maturity, they converted themselves into 
DWCRA groups. This enabled them to access the 
revolving fund under DWCRA that was used by 
the groups to provide working capital to set up 
micro enterprises. The savings fund was used to 
meet emergency consumption needs. 
Today these groups carry out a wide variety of 
women centered activities. The ANM, the School 
Teacher, the Fair Price Shop Dealer, the 
Anganwadi Worker are all associated with 
PODUPULAKSHMI – bringing about a 
convergence of basic services 
1.4.1.5 Shortcomings of DWCRA 
Yet, in the implementation of DWCRA several 
shortcomings have also surfaced which has stymied 
its successful and effective execution in some 
States. 
 Several groups have become defunct over time. 
The reasons for these include, among others, 
a) Improper selection of groups; 
b) Lack of homogeneity among the group 
members; 
c) Selection of non-viable economic activities 
that are mostly traditional and yield low 
income; 
d) The linkages for supply of raw material and 
marketing of production are either deficient or 
not properly planned as a result of which 
DWCRA groups have become vulnerable to 
competition. The District Supply and 
Marketing Societies have been weak outlets 
for the sale of DWCRA products; 
e) Lack of institutional financial support, 
inadequate training, a non-professional 
approach and poor access to upgraded 
technological inputs have deprived DWCRA 
groups from diversifying into high value 
addition activities; and 
f) Inadequacy of staff and their insufficient 
training and motivation has also affected the 
overall implementation of the programme. 
These shortcomings would have to be suitably 
addressed for the successful implementation 
of the programme in the Ninth Plan. 
1.4.2 SHG Federations 
In India, women's Self Help Groups (SHGs) are 
playing a major role in poverty reduction and 
women's empowerment through financial inclusion. 
Although SHGs emerged initially as a result of the 
failure of mainstream institutions to reach the poor 
and women, who form a significant percentage of 
the population, they are now seen as partners by 
mainstream institutions.  
While the SHG-bank linkage model has 
experienced exponential growth over the past 
decade, there remain large regional disparities in 
the growth of the SHG movement with limited 
progress in the north and northeast. Though the 
SHG-bank linkages contributed to improved 
economic conditions, social change was not as 
apparent, and there are concerns of sustainability 
and further development of self reliance of the 
institutions.  
SHG federations, promoted partially in response to 
these concerns, are proving to be effective 
instruments to address some of the sector 
development and wider social issues. The SHG 
federation has arrived and is here to stay. Though 
there are around 69,000 federations in India, there 
are not many studies that focus on them.  
The SHG federation is recognized by RBI, 
NABARD, IRDA, Government of India, State 
Governments, NGOs and the corporate world. 
There is near unanimity on the need for SHG 
federations to provide non-financial services to 
members contributing to SHG sustainability. 
However, there is divided opinion on federations 
performing a financial intermediation role. 
Irrespective of the divided opinion, almost 50% of 
the SHG federations in India are engaged in some 
form of financial intermediation role. Some of 
them term themselves as Community Based 
Microfinance Institutions (CBMFIs) and have been 
accessing bulk finances for on lending. Some of the 
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federations call themselves "Mahila Banks" 
(women's banks). They have shown their 
willingness to develop performance standards, 
undertake self-rating and have also undergone 
quality assessment (rating) by a third party to 
access loans from financial institutions. Many 
financial federations have demonstrated both 
operational and financial self-sufficiency by 
covering their costs. They have also begun to offer 
savings and insurance services to their members.  
Though the Community Managed Resource 
Centre’s (CMRCs) promoted by MYRADA with 
SHGs and other CBOs, strictly speaking, are not 
SHG federations, they have demonstrated that they 
can be self-sustaining by providing useful non-
financial services to members for a fee. Many other 
SHG federations which are either multipurpose or 
non-financial are also recovering some of their 
operational costs through fees. Some federations 
offer a wide- range of services acting as 
implementing agencies of government programs. 
With limited capacities, providing multiple services 
with quality and efficiency can be difficult. There 
are several federations which have been prudently 
cautious about what they would take upon 
themselves and what they would not.  
Based on the study of federations in eight states 
covering seventeen federations, analysis of quality 
assessment data of 83 SHG federations and 
APMAS' experience in supporting SHG federations 
over a period of six years, the status report has been 
prepared to contribute to the body of knowledge, 
and to serve as a reference document to policy 
makers, planners, practitioners and academics. 
1.4.3 SKS Micro Finance 
SKS Microfinance Limited (SKS) is a non-banking 
finance company (NBFC), regulated by the 
Reserve Bank of India. SKS claims its mission is to 
eradicate poverty by providing financial services to 
the poor. The company operates across these 19 
states of India: AndhraPradesh, Karnataka, 
Maharashtra, Orissa, Madhya Pradesh, Bihar, Uttar 
Pradesh, Rajasthan, Uttaranchal, himachal Pradesh, 
Haryana, West Bengal, Jharkhand, Chhattisgarh, 
Gujrat, Kerala, Tamil Nadu, Punjab, and Delhi. 
According to a CRISIL Report on Top 50 Indian 
Microfinance Institutions (MFIs), SKS 
Microfinance is the largest MFI in India in terms of 
number of borrowers, number of branches and total 
loans as of September 30, 2008. SKS was founded 
in 1997 by Vikram Akula, who also served as its 
executive chairperson until November 2011. As of 
December 31, 2010, SKS had 7.7 million clients  in 
2,403 branches in the 19 states across India. SKS 
charges an annual effective interest rate between 
26.7% and 31.4% for core loan products.
]
 At the 
end of 2010's financial year on 31 March 2011, the 
company listed a gross loan portfolio of 
US$925,844,433 with 6,242,266 female active 
borrowers. 
SKS hopes "to serve 50 million households across 
India and other parts of the world and also to create 
a commercial microfinance model that delivers 
high value to our customers". The hope is that 
much poverty can be alleviated by providing 
financial services to low-income households. 
SKS practices standardized process of delivering 
and recovering loans, which enables them to reach 
out to the most customers cost effectively. They are 
able to expand the business to reach further villages 
by charging a small interest rate, one that clients 
are willing to pay in order to avoid starvation, poor 
money management, or government loan sharks. 
An in-depth Associated Press report on February 
24, 2012, implicated SKS in a number of suicides 
linked to the company's loan collection policies. 
Company officials denied the claim, but the 
Associated Press said internal documents, as well 
as interviews with more than a dozen current and 
former employees, independent researchers and 
videotaped testimony from the families of the dead, 
showed top SKS officials had information 
implicating company employees in some of the 
suicides. 
SKS Microfinance follows the Joint Liability 
Group (JLG) model. The methodology involves 
lending to individual women, utilizing five member 
groups where groups serve as the ultimate 
guarantor for each member. Through the 
innovation of group lending, situations of adverse 
selection and moral hazard due to asymmetric 
information are better managed. Social collateral 
replaces asset collateral (which is lacking in the 
poorer segments of society), and such a system 
works because India is still a highly community-
centric society. The concept of honor and respect 
within society is deeply rooted in the Indian psyche 
and willful default may invite condescending 
glances, humiliation and even ostracism. 
SKS Microfinance offers 8 financial products and 
services to its clients - Income Generation Loans, 
Mid-Term Loans, Mobile Loans, Sangam Store 
Loans, Housing Loans, Funeral Assistance, Gold 
Loan, and Life Insurance. The company lists some 
of the social benefits of its financial product and 
service offerings as "providing self-employed 
women financial assistance to support their 
business enterprises, such as raising livestock, 
running local retail shops called kirana stores, 
providing tailoring and other assorted trade and 
services." 
SKS has had to raise money from several different 
companies and individual sponsors in order to help 
these women. In July 2009, Bajaj Allianz made an 
investment of $10 million (INR 50 crore) in SKS 
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Microfinance which was the first-ever investment 
by an insurance company in an Indian microfinance 
institution. In November 2008 SKS raised equity 
worth $75 million (Rs 366 crore), the largest equity 
raised by an MFI in the world. The third round of 
equity worth Rs 147 crore was raised in January 
2008. In March 2006, SKS closed its first round of 
equity investment; the largest microfinance 
investment in India to date - $3.2 million from 
some of the world’s leading microfinance 
investors, and then eclipsed this accomplishment 
with a second round equity investment of $11.5 
million in March 2007. 
1.4.4 Asmitha Microfin Ltd (AML) 
Established in year 2002, Asmitha Microfin Ltd 
rural poor women access to financial resources in 
the form of collateral free small for income 
generation and livelihood promotion. This enables 
them to set off small start up businesses, which 
translates into adequate nutrition, education and 
medical aid. With increased businesses these low 
income women become economic agents intrinsic 
to development rather than simple home makers. 
1.4.5 Shri Kshetra Dharmasthala Rural 
Development Project (SKDRDP) 
Shri Kshethra Dharmasthala Rural Development 
Project, popularly known as SKDRDP, is a 
charitable trust promoted by Dr. D. Veerendra 
Heggade. SKDRDP concentrates on the 
empowerment of rural women by organizing Self-
help Groups (SHGs) on the lines of Joint Liability 
Groups (JLBs) of Bangladesh and provides 
infrastructure and finance through micro credit for 
the rural people. 
The Shri Ksherta Dharmasthala Rural Development 
Project encompasses all aspects of enriching the 
rural life. It is currently engaged in developmental 
activities in Dakshina Kannada, Udupi, Uttara 
Kannada, Coorg, Shimoga, Chickmagalur, 
Dharwad, Haveri, Gadag, Tumkur and Belgaum 
districts operating in 8,000 villages covering more 
than 17,50,000 families. SKDRDP is active with its 
Community Development Programs throughout the 
state of Karnataka and holds its presence in six 
coastal towns under the Karnataka Urban 
Development and Coastal Environment 
Management Project. 
SKDRDP (R.) is registered under the Charitable 
Trust Act of 1920 in the office of Sub-Registrar, 
Government of Karnataka, Belthangady Taluk, 
Dakshina Kannada District in the year 1991. 
II. SCOPE OF STUDY 
The scope of my study is limited to Ranga Reddy 
District. In Ranga Reddy District Tandur Mandal 
and the villages, Gautapur, Chengole, Chengeshpur 
and Belkatur are covered. Respondents from the 
mandal and these villages are considered for the 
study. The Respondents were in independent in 
giving their opinion for my study. 
III. OBJECTIVES OF THE STUDY 
The principle Objective of study is to whether the 
loans made available through Microfinance are 
useful for the purpose of occupation and whether 
the income levels, standard living and nutrition has 
increased or not. 
Other Objectives:  
 To observe the performance of Micro Finance 
in selected district 
 To know whether the loans are utilized for the 
purpose they have granted 
 To know the status installment payment  
 To know the reasons for not paying 
installments regularly 
IV. RESEARCH METHODOLOGY 
4.1 Sample size 
The sample size for the purpose is limited to 50 
Respondents.  
4.2 Sources of Data 
The sources of the data for the purpose of study are 
collected through the questionnaire designed and 
the websites for the purpose of study. The 
information regarding the source is listed in 
bibliography (below).  
4.3 Tools used for Study 
Chi square and bar graph is to analyse the data. 
4.4  Limitations  
This study is limited to selected villages of Ranga 
Reddy District of Telangana state Gautapur, 
Chengole, Chengeshpur and Belkatur villages in 
Tandur Mandal of Ranga Reddy studied for the 
findings. 
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V. DATA ANALYSIS AND INTERPRETATION 
Table 1: The Responses from the Members of SHG for questionnaire 
Options Strongly Agree Agree 
Neither Agree Nor 
Disagree 
Disagree 
Strongly 
Disagree 
MF is major source of occupation  25 50 60 5 0 
Fetching loan through MF 40 45 15 0 0 
Increase in personal Income by MF 45 45 10 0 0 
Empowering in income 75 15 10 0 0 
Taking back efforts through interest 0 5 5 25 65 
Standard of Living improved 40 45 10 5 0 
Better source of Employment 70 15 15 0 0 
Suggest others to go for 85 10 5 0 0 
5.1.1. Other Observations: 
 Installments payment schedule for all the 
members is monthly.  
 12-20 installments to be paid by the member 
and the Chi- square test is done to the whether 
the payment is uniform for all the respondents 
and result is shown in Table 2.       
 Interest charged on the loan is 14%. 
 The mode of payment of interest or principal 
amount is only through cash. 
 Many of the respondents are would like to 
prefer the groups other than available at R R 
Dist., i.e. most of them are not willing in join 
the Microfinance groups.  
 If at all interested in MF, the respondents 
would like to join only in SHG. 
5.1.1.1. Null Hypothesis: Installments are uniform 
for all the Respondents 
Alternate Hypothesis: Installments are not uniform 
for all the Respondents 
Table 2: Chi-Sqare test result for uniformity in 
payment of installments 
No. of Installments paid Observations 
Less than 3 15 
3 to 9 30 
9 to 18 50 
18-24 
5 
(O-E)
2
/E 0.004701 
Level of Significance: α=0.05 
Degrees of Freedom, d f = 4 
Table value Chi Square 0.710724 
Decision: The calculated value (0.004701) is lower 
than the table value (0.710724). Therefore Null 
Hypothesis is accepted. Installments are uniform 
for all the respondents 
VI. FINDINGS 
 Though a few respondents have strongly 
agreed that Micro Finance is their major 
source of income but most of the respondents 
have neutral opinion about Micro Finance 
being their major source. Therefore, Micro 
finance that is neither their major source nor 
minor source. 
 Respondents are able to fetch loan through 
Micro Finance, few respondents strongly 
agree and few respondents agree that they 
could fetch loan easily. In the area of my 
study, respondents are availing the financial 
services of Micro Finance. Therefore, Micro 
Finance is easily available to the persons who 
require small amount of money. 
 As the respondents feel that financial 
resources are available through Micro 
Finance, they agree that Micro Finance is 
increasing their personal income. Therefore, 
through increase in the personal income helps 
them for better nutrition, medicine and better 
education for themselves and their children. 
 The Financial Services of Micro Finance are 
mostly confined to women in the area of 
study. The respondents also have agreed that 
Micro Finance helps in empowering women. 
Therefore, Micro Finance through 
empowering women helps them in utilizing 
their skills in economic activity, which 
transformed them to economic human beings 
rather than just home makers.  
 The Government of Andhra Pradesh, made 
the financial resources through Micro finance 
interest free. The respondents feel that Micro 
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Finance is not taking back their efforts 
through interest. Therefore when loan is 
interest free Micro Finance is giving 
opportunity to make more savings to the 
people who approach Micro Finance 
Institutions. 
 Though a few respondents feel that their 
standard of living has not increased through 
Micro Finance. The reasons for same cannot 
be considered for my study and their sample 
is also negligible. Most of the respondents 
have the opinion that their standard had 
considerably increased through the financial 
resources provided by Micro Finance. 
 Since the amount of loan sanctioned by Micro 
Finance is small a few respondents have a 
neutral opinion on the question raised. Many 
respondents feel that Micro Finance is a better 
source for self employment. Therefore Micro 
Finance is the better source for self 
employment. 
 The respondents strongly agreed that they 
suggest anyone who approaches them for 
suggestions about loans they will certainly ask 
them to consider about Micro Finance. They 
not ask them to consider about Micro Finance 
but insist them for Micro Finance only. 
 The installment payment schedule is normally 
monthly for all the respondents. The payments 
schedule is uniformly for all members in the 
group by the government. The respondents 
have no option of choosing their payment 
schedule as per their convenience. Therefore, 
the payment schedule is fixed as monthly for 
any member of the group. 
 Normally the installment to be paid by 
members of the group is fixed for 18 months 
in case of first loan and it is fixed for 24 
months in case of second loan. Therefore, the 
respondents cannot negotiate for the increase 
or decrease in the number of the installments 
they are required to pay. Hence, the 
installments are 18 or 24 depending upon the 
no of loans taken by the member in the group. 
 The Chi Square test proves that the payments 
of installments are even for all the 
respondents. The installments required to be 
paid are not in time by the respondents. 
 The payment of interest and principal is in 
term of cash; therefore people at general are 
mis-utilizing the cash collected for repayment 
of loan. 
 In Ranga Reddy District, groups are formed 
by the members with a leader among 
themselves and each group is named by 
themselves. All these groups are governed 
under DWCRA and SHG Federations. 
 The rate of interest for groups is null as 
recently declared by the Government of 
Andhra Pradesh. Only in case of bank that is 
for two Respondents the rate of interest is 
15%.Therefore, the graph projects only for 
those two respondents who have approached 
the bank. 
 Most of the Respondents feel groups are 
better than banks. Only in case of one 
Respondent who has approached bank felt, 
banks better than groups. This was because, 
when she approached for second loan, groups 
did not co-operate with her. For two 
Respondents, who had had loans with both 
banks and the groups felt both as good. 
 Respondents are required to pay their 
installments only through. They are not given 
any choice for mode of payment of their 
Installments. Therefore, the mode of 
payments of Installments is through Cash. 
VII. SUGGESTIONS 
 Respondents are not prompt in paying their 
monthly installments. Therefore the 
Institutions should administer those people 
who are not regular in paying in their 
installments and should not further grant any 
loan to these people. 
 Since, there is a lot of mis-utilization of the 
resources the institutions must check whether 
the funds granted are utilized for the purpose 
or not by making surprise visits and frequent 
checking of the activities of the people for 
whom loans are granted. 
VIII. CONCLUSION 
In this study, Micro Finance is well established. 
The organization of Micro Finance Institution is 
also in a professionalized way. The Institutions are 
well achieving the objectives for their 
establishment. These Institutions are encouraging 
for self employment and the poor at large are very 
much informed through informal communication 
about the services provided by the Micro Finance 
Institutions. The administration by the Institution is 
a bit weak as the respondents are not regularly 
paying their installments. A few respondents are 
also mis-utilizing the opportunity provided to them 
by the Micro Institutions as the loans released are 
not utilized for the purposed they have been 
granted. Even Mcro Finance has limitations of its 
own but these limitations are negligible when 
compared to the advantages that can be gained by 
the Micro Finance. Hence, the Micro Finance 
Institutions are in a good progress for achieving the 
purpose for which they have been established.  
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